
 
 

 
August 07, 2026 
 
To, 
The Corporate Relationship Department 
BSE Limited 
P.J. Towers, Dalal Street, 
Fort, Mumbai – 400 001 
 
Scrip Code: 532875 

To, 
The Listing Department 
National Stock Exchange of India Limited 
Exchange Plaza, 5th Floor, Plot No. C/1, G 
Block, Bandra Kurla Complex, 
Bandra (East), Mumbai – 400 051 
Scrip Symbol:  ADSL 

 

Dear Sir/Madam, 

Sub.:   Newspaper Publication – Disclosure under Regulation 30 and Regulation 47 of SEBI 
(Listing Obligations and Disclosure Requirements) Regulations, 2015 (“SEBI Listing 
Regulations”) 

Pursuant to Regulation 30 read with Schedule III Part A Para A and Regulation 47 of the SEBI 
(Listing Obligations Requirements), Regulations, 2015, enclosing herewith the copies of the 
Newspaper publication in Business Standard (English) all India edition and Navakal (Marathi) 
Mumbai edition, informing that the 32nd Annual General Meeting of the Company will be held on 
Tuesday, September 01, 2026 at 03:00 p.m. (IST) at Walchand Hirachand Hall, 4th Floor, IMC 
Building, Indian Merchant Chamber Marg, Churchgate Mumbai – 400 020 and providing other 
details concerning record date, procedure for registering email addresses, updation of bank 
account details and TDS on proposed Dividend, in compliance with the Ministry of Corporate 
Affairs, General Circular No. 20/2020 dated May 5, 2020. 

The above information is also available on the website of the Company at www.allieddigital.net. 

This is for your information and records. 
 
Thanking you, 
 
For Allied Digital Services Limited 
 

 
 
____________________ 
Khyati Shah 
Company Secretary 
 
 

Encl: as above  
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sanjay kumar singh 
 

The Reserve Bank of India’s 
(RBI’s) revised loan-to-value 
(LTV) ratio norms, effective April 
1, 2026, will reduce disburse-
ments under bullet repayment 
gold loans. Lenders must calcu-
late LTV on total repayment, 
including accrued interest, rather 
than principal alone. The maxi-
mum tenure of bullet loans has 
also been capped at 12 months. A 
recent Icra report says lenders 
could shift their portfolios 
towards regularly serviced loans. 

Lower eligibility 
The reduction in the sanctioned 
amount will depend on loan size, 
interest rate and tenure. “These 
norms are expected to reduce 
upfront disbursal under bullet 
repayment plans by around 10 to 
15 per cent,” says Abhishek 
Kumar, Securities and Exchange 
Board of India (Sebi)-registered 
investment adviser and founder, 
SahajMoney.com. 

Bullet loans offer flexibility 
The bullet repayment option 
remains appealing despite lower 
disbursals. “It provides immedi-
ate liquidity without the burden 
of monthly repayments,” says 
Umesh Mohanan, executive 

director (ED) and chief executive 
oicer (CEO), Indel Money. 

Borrowers must, however, 
repay the entire principal and 
accumulated interest at matur-
ity. “The large lump sum obliga-
tion at maturity increases the 
risk of default,” says Kumar. Bor-
rowers must also settle their 
entire interest obligation before 
they can roll over the loan. 

Regular servicing eases 
repayment 
Under an EMI structure, the out-
standing principal declines over 
time. “A borrower pays less inter-
est over the tenure than under a 
comparable bullet repayment 
structure and avoids the large 
repayment obligation at matur-
ity,” says Adhil Shetty, CEO, 
BankBazaar. The 12-month cap 
earned tenure does not apply to 
regularly serviced loans. 

Compare total borrowing cost 
Bullet repayment typically costs 
the most. “As there is no reduc-
tion in the monthly principal, the 
total interest outgo is generally 
higher than under a regular gold 
loan repayment,” says Santosh 
Agarwal, CEO, Paisabazaar. 

Monthly interest-only repay-
ment (principal repayed at the 
end) is more cost-effective than 

bullet repayment. “Regular inter-
est payments prevent accumula-
tion and compounding,” says 
Jyoti Prakash Gadia, managing 
director, Resurgent India. 

EMIs are the most cost-ei-
cient because each instalment 
reduces the principal.  
“Borrowers should, however, 
compare the interest rate, total 
borrowing cost, processing and 
valuation charges, renewal  
conditions, delayed-payment 
penalties and auction policy 
before selecting a loan,” says 
Agarwal. 

Match repayment to cash flow 
Cash flow, not maximum eligibil-
ity, should determine the choice 
of repayment option. “Those 
with a regular monthly income 
will find EMIs more manageable. 
Those expecting a defined lump 
sum inflow may find bullet 
repayment suitable. Borrowers 
with seasonal or periodic income 
may find quarterly repayments 
more attractive,” says Shetty. 
Loan tenure also matters. “The 
12-month maturity limit restricts 

bullet repayment to short-dur-
ation loans,” says Gadia. Bor-
rowers seeking a longer tenure 
should avoid it. 

Manage gold-price risk 
Gold prices in India have cor-
rected by 2.4 per cent over the 
past six months. Under bullet 
repayment, the principal 
remains outstanding and unpaid 
interest raises the liability, 
making the LTV ratio more vul-
nerable to a sharp fall in gold 
prices. The lender may seek 
additional cash or gold, or partial 
repayment. Since interest con-
sumes some collateral value 
upfront, borrowers under the 
bullet repayment option have a 
smaller buffer against falling 
gold prices. 

EMI-based loans reduce the 
outstanding principal each 
month and therefore lower the 
risk of margin calls over time. 
Regular interest servicing option 
also keeps the liability constant 
instead of allowing it to rise. “A 
borrower expecting volatile gold 
prices or having limited capacity 
to arrange emergency funds 
should prefer regular EMI or 
interest servicing,” says Harsh 
Vira, chief financial planner and 
founder, FinPro Wealth. 

Choose the right option 
Bullet repayment suits bor-
rowers expecting a lump-sum 
inflow within a year. “It is suit-
able for traders, farmers and self-
employed individuals,” says 
Mohanan. Monthly interest ser-
vicing suits freelancers and small 
businesses seeking flexible work-
ing capital. EMIs suit salaried 
borrowers and others with stable 
monthly cash flows. “Prioritise 
affordability and repayment cer-
tainty over the lowest immediate 
monthly outflow,” says Vira.

YOUR 
MONEY

GOLD LOAN REPAYMENT OPTIONS

Non-resident Indians (NRIs) 
cannot open a new Public Provi-
dent Fund (PPF) account in India. 
However, those who opened a 
PPF account while they were resi-
dent Indians can continue invest-
ing until the account completes 

its original 15-year tenure. During 
this per iod, deposits between 
~500 and ~1.5 lakh per financial 
year are allowed, and the account 
contin ues to earn the notified 
PPF interest rate.  

Unlike resident account 

holders, NRIs cannot extend 
their PPF account in five-year 
blocks after maturity. Once the 
account matures, the accumu-
lated corpus is generally credited 
to the account holder’s Non-
Resident Ordinary (NRO) 

account. Any repatriation there-
after is governed by central bank 
rules. Individuals who move 
abroad should also inform their 
bank or post oice about the cha -
nge in residential status to avoid 
issues at maturity or withdrawal. 

Choose based on cash flow, 
not loan amount eligibility

Read full report here: mybs.in/2g8QT8v compiled by amit kumar

What NRIs should do about their PPF accounts 
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Tackling price 
correction, auction risk 

Borrow below the maximum n
eligible amount 

Maintain an additional LTV n
cushion of 10–15 per cent 

Choose bullet repayment only if n
funds will be available at maturity 

Do not rely on refinancing to n
repay a bullet loan 

Keep liquidity to meet  n
margin calls 

Monitor lender communications n
when gold prices fall 

If repayment problems arise, n
seek restructuring, or make 
partial repayment before default

ram prasad sahu 
Mumbai, 6 August 

Bharti Airtel’s first-quarter (April-
June/Q1) performance for 2026-27 
(FY27) beat estimates on most par-
ameters, aided by a strong perform-
ance in both its India and Africa 
businesses. Topline growth was 
driven by a sharp increase in aver-
age revenue per user (Arpu) as well 
as robust subscriber additions. 

While tariff hikes remain the key 
trigger for the sector and Airtel, the 
company is looking to increase 
Arpu within its existing customer 
base until the hikes — expected in 
the second half of FY27 — material-
ise. While most brokerages are posi-
tive on the company’s outlook, 
some believe the gains are already 
reflected in valuations. At the cur-
rent price, the telecommunications 
major is trading at 9x enterprise 
value to operating profit. The stock 
has delivered little over the past year 
and is only marginally in the green. 

At the consolidated level, the 
company reported revenue growth 
of 18.4 per cent year-on-year (Y-o-Y) 
and 5.7 per cent sequentially. Oper-
ating profit rose 19.6 per cent Y-o-Y 
and 5.8 per cent quarter-on-quarter 
(Q-o-Q). The strong sequential 
growth was largely driven by the 
Africa business, which posted a  
9.6 per cent increase, while other 
businesses recorded growth in the  
3-4 per cent range. Consolidated 
operating profit margin expanded 
by 3 basis points (bps) to 56.9 per 
cent, led by a 14-bp expansion in the 
India wireless business. 

Revenue from the India busi-
ness rose 3.6 per cent sequentially, 
with the outperformance driven by 
a strong Arpu of ~263.9, up 2.6 per 
cent from the fourth quarter (Janu-
ary-March/Q4) of 2025-26 (FY26). 
The gains were supported by post-
paid additions and a richer 5G sub-
scriber mix. Overall subscriber 
additions stood at 3.3 million com-
pared with 4.7 million in the pre-
vious quarter, but remained higher 

than the FY26 average of 2.9 million. 
This expanded the subscriber base 
to 376.5 million. 

Postpaid net additions of 1 mil-
lion in the India mobile business 
marked the strongest quarterly per-
formance in more than 13 quarters. 
HSBC Research remains construc-
tive on Airtel’s structural growth 
drivers and expects mobile Arpu to 
rise, led by a tariff hike in Q1 of cal-
endar year 2027, subscriber migra-
tion to higher data plan buckets 
driven by increased data usage, and 
continued gains in high-value post-
paid subscribers. Analysts led by 
Piyush Choudhary forecast mobile 
Arpu to reach ~310 by 2027-28. The 
brokerage has a “buy” rating with a 
target price of ~2,500. 

In the Africa business, the com-
pany reported an overall subscriber 
base of 189 million, up 11.6 per cent 
Y-o-Y. Africa added 5.5 million sub-
scribers during the quarter com-
pared with the FY26 average of 4.4 
million. Aided by a 16 per cent Y-o-

Y increase in Arpu to $2.7 per 
month, revenue grew 45.6 per cent, 
while operating profit increased 52 
per cent Y-o-Y. 

JM Financial Research has mar-
ginally raised its FY27 to 2028-29 
(FY29) operating profit estimates by 
1-2 per cent, factoring in strong 
growth in the Africa business. The 
brokerage has reiterated its “buy” 
rating, as it expects the industry’s 
wireless Arpu to grow at 12 per cent 
annually over FY26-FY29, driven by 
regular tariff hikes and multiple 
premiumisation strategies. Ana-
lysts led by Dayanand Mittal say vis-
ibility has improved for a tariff hike 
of around 15 per cent over the next 
six to 12 months, given that the last 
increase was in July 2024. They also 
cite the government’s intent to 
ensure a “3+1”player market and the 
industry’s need to improve return 
on capital employed amid its inabil-
ity to adequately monetise the sig-
nificant investments made in 5G. 
The brokerage has a “buy” rating 
with a target price of ~2,400. 

The home business continued to 
deliver robust revenue growth of  
33 per cent Y-o-Y, supported by 
strong subscriber additions, alth -
ough margins in both the home and 
digital television segments rem -
ained weak. Morgan Stanley 
Research has an “overweight” rating 
on the stock with a target price of 
~2,480. According to analysts led by 
Gaurav Rateria, upside risks include 
higher-than-expected market share 
gains, steeper-than-expected tariff 
hikes, and monetisation opportun-
ities from the company’s assets.

Rising Arpu, expected tariff hikes to dial up next leg of growth

Signal stays strong 
for Bharti Airtel

Robust showing
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‘w§~B©- ‘w§~B© ‘hmnm{bH$m 
ehamVrb XmQ> dñVr Am{U 
bhmZ Jëë¶m§‘YyZ KamoKar 
H$Mam Jmoim H$aÊ¶mgmR>r 
B©-Am°Q>mo [ajm§Mm dmna 
H$aUma Amho. ¶m CnH«$‘mMr 
gwédmV M|~ya‘Yrb E‘-
nm{bH$m {d^mJmVyZ Ho$br 
OmUma Amho. Ë¶mgmR>r  
VrZ B©- [ajm IaoXr Ho$ë¶m 
OmUma AmhoV.

E‘- n{ü‘ 
{d^mJmVrb M|~yaÀ¶m 
{Q>iH$ZJa n[agamVrb 
H$Mam noQ>çmVrb H$Mam 
CMbÊ¶mgmR>r 3 B©-[ajm 
IaoXr H$aÊ¶mV ¶oUma 
AmhoV. EH$m B© [ajmV 
XaamoO 500 {H$bmo H$Mam 
gmR>dUwH$sMr j‘Vm Amho. 

M|~ya‘Ü¶o H$Mam CMbÊ¶mgmR>r 
nm{bHo$Mr B©-[ajm 

 ‘w§~B©

‘w§~B©À¶m ZrVm ‘wHo$e A§~mZr H$ëMab 
g|Q>a‘Ü¶o Pmboë¶m Am¶Am¶E‘¶yEZÀ¶m 
15 ì¶m dYm©nZ {XZ n[afXoV amï´>r¶ 
ñd¶§godH$ g§KmMo gag§KMmbH$ ‘mohZ 
^mJdV ¶m§Zr "OoZ Pr' VéUm§er g§dmX 
gmYbm. Ë¶mV Ë¶m§Zr ñnï> Ho$bo H$s, 
OoZ-Pr  {dÚmÏ¶mªZr Am§XmobZ Ho$bo 

åhUOo Vo Xoe{damoYr qH$dm XoeÐmohr 
R>aV ZmhrV. ZdrZ {nT>r A{YH$ 
àm‘m{UH$ Amho. OoZ-Pr AmoaS>V 
Agob, Va Vo Ho$di Ë¶m§Zm H$mhrVar 
g‘ñ¶m Amho åhUyZM AmoaS>V AmhoV. 
hr Am§XmobZo Am‘À¶m qH$dm Vw‘À¶m 
{damoYmV ZgmdrV, Va ì¶dñWoVrb 
gwYmaUm§gmR>r AgmdrV.

ZrQ> nona brH$ d BVa e¡j{UH$ 

‘wÚm§dê$Z Pmboë¶m {dÚmÏ¶mªÀ¶m 
Am§XmobZmMm g§X^© XoV Vo åhUmbo H$s, 
¶m VéUm§À¶m VH«$mar AJXr ¶mo½¶ Am{U 
amñV AmhoV. ̂ maVmÀ¶m {ejU ì¶dñWoV 
AOyZ Iyn gwYmaUm H$aÊ¶mMr JaO 
Amho. AmOMr ZdrZ {nT>r hr gÜ¶mÀ¶m 
ApñVËdmV Agboë¶m {nT>rnojm A{YH$ 
àm‘m{UH$ Am{U Xoe^º$ Amho.  
bmoH$emhrV Am§XmobZ H$aUo hm XoIrb 

g§dmX gmYÊ¶mMm EH$ ‘mJ© Amho. 
Ooìhm MMm© H$ê$Zhr ‘mJÊ¶m EoH$ë¶m 
OmV ZmhrV, Voìhm Am§XmobZ Ho$bo OmD$ 
eH$Vo. na§Vw Vo Xoe OmoS>Ê¶mgmR>r Agmdo, 
VmoS>Ê¶mgmR>r Zmhr. Amåhr Ago åhUUma 
Zmhr H$s, OoZ-PrZo Am§XmobZ H$ê$ Z¶o. 
g§{dYmZmV Am§XmobZm§Zm nadmZJr Amho 
Ago åhQ>bo Amho, nU Vo H$go H$am¶Mo 
¶mMm AmnU {dMma Ho$bm nm{hOo.

Am§XmobZm‘wio 'OoZ Pr' XoeÐmohr R>aV ZmhrV! ^mJdVm§Mo dº$ì¶

gwédmVrbm 
EH$ 
dfm©gmR>r 
H§$ÌmQ>XmamÀ¶m 
‘mÜ¶‘mVyZ 
hm CnH«$‘ 
am~dÊ¶mV  
¶oUma Amho. 
¶m‘Ü¶o Am°Q>mo 
[ajm‘Ü¶o 
O‘m Pmbobm 
H$Mam 
nm{bHo$À¶m 
‘moR>çm 
dmhZm§‘Ü¶o 
EH$Ì H$ê$Z 
S§>qnJ 
J«mD$§S>n¶ªV 
nmohmoMdbm  
OmUma 
Amho.

 
Om{ha gwMZm

ZJan[afX àemgZ g§MmbZmb`, Zdr _w§~B©-amÁ` _w»`mb`
(ZJa {dH$mg {d^mJ, _hmamï´> emgZ)

emgH$s`/ {Z_emgH$s` godm{Zd¥Îm A{YH$mè`m§Mr {dd{jV H$m_mgmR>r godm H$ama nÕVrZo ^aÊ`mH$[aVm Om{hamV

H$m`m©b`mMo Zmd, nÎmm d
B©-_ob

ZJan[afX àemgZ g§MmbZmb`, 7 dm _Obm, Zdr _w§~B© _hmZJa nm{bH$m B_maV, 
~obmnya ^dZ, goŠQ>a-11, gr.~r.S>r ~obmnya, (nyd©) Zdr _w§~B©- 400614 
(dmainfo4@gmail.com)

nXZm_ d nXg§»`m 1) Cnm`wº$-1 nX,
2) CnA{^`§Vm (ñWmnË`)-1 nX

g{dñVa Om{hamV d AO© 
CnbãYVoMo {R>H$mU

www.mahadma.maharashtra.gov.in

AO© nmR>{dÊ`mMo {R>H$mU AO© H$m`m©b`mÀ`m nÎ`mda S>mH$Ûmao qH$dm àË`j[aË`m gmXa H$amdm. 

AO© pñdH$maÊ`mMm 
A§{V_ {XZm§H$ 

{X. 13.08.2026 amoOr doi gm`§. 5.00 dmOon`ªV

{ZdS> nÕV _wbmIVrÛmao 

AOm©Mm Z_wZm. nXmMr Ah©Vm, AZw^d. AQ>r d eVu d BVa ~m~tMm Vnerb hm  
www.mahadma.maharashtra.gov.in `m g§Ho$VñWimda CnbãY Amho. C_oXdmamMr A§{V_ {ZdS> dm C_
oXdmamMr H$moUË`mhr Q>ßß`mda ZmH$maÊ`mMo nyU© A{YH$mar _m. Am`wº$ VWm g§MmbH$ ñdV…H$S>o amIyZ R>odbm Amho.

                                                  ñdmjar/- (g§O` H$mH$S>o) 
                                                    ghAm`wº$

                                                   ZJan[afX àemgZ g§MmbZmb`, ‘w§~B©H«$_m§H$ … AmaAmogr-2026-27/H«$-5/gr2130

 ‘w§~B© B‘maV XþéñVr d nwZa©MZm ‘§S>i 
(åhmS>mMo KQ>H$ ‘§S>i)

åhmS>m - J¥h{Z‘m©U joÌmVrb XoemVrb AJ«JÊ¶ g§ñWmåhmS>m - J¥h{Z‘m©U joÌmVrb XoemVrb AJ«JÊ¶ g§ñWm

CPRO/A/603

{Z{dXm gyMZm  
H$m¶©H$mar A{^¶§Vm S>r-3 {d^mJ, ‘w§. B. Xþ. d nw. ‘§S>i, ¶m§À¶m H$m¶m©b¶m‘m’©$V Imbrb Xe©{dboë¶m CnH$aàmá B‘maVrÀ¶m Xþê$ñVr H$m‘mH$arVm åhmS>m/‘w§.‘.nm./ gm.~m§. {d^mJ/Ho$.gm.~m§.{d/ aoëdo/~rnrQ>r, AWdm H$moUVohr gaH$mar qH$dm 

{Z‘gaH$mar {d^mJ ¶m§MoH$S>o ¶mo½¶ Ë¶m dJmªÀ¶m Zm¡XUrH¥$V d nmÌ H§$ÌmQ>XmamH$Sy>Z V³Ë¶mVrb ñV§̂  H«§$. 10 Imbrb H$m‘mÀ¶m ‘moha~§X ~r-1 (Q>̧ o$dmar Xa) {Z{dXm ‘mJ{dÊ¶mV ¶oV AmhoV.

A. 
H«$.

H$m‘mMo Zmd {Z{dXm a¸$‘ é. Bgmam a¸$‘ 
é.

gwajm AZm‘V 
a³H$‘ é.

H$moè¶m {Z{dXoMr 
a¸$‘ ({dZm 
naVmdm é.) 

H$moè¶m {Z{dXm {dH«$sMr 
VmarI d doi

‘moha~§X {Z{dXm 
ñdrH¥$VrMr 

VmarI d doi

H$m‘ H$amd¶mMm 
H$mbmdYr 

R>oHo$Xmam§Mm 
Zm|XUr dJ©

1 2 3 4 5 6 7 8 9 10

1)
B. H«$. 16, ~m~wbZmW amoS>, ‘w§~B© ¶m B‘maVrMr XþéñVr H$aUo~m~V 
(‘§S>i {ZYrMo H$m‘) (Xþgar ~mobr )

7,77, 206/- 7772.00 16000.00

590.00

{X. 07/08/2026 
Vo 

{X. 14/08/2026
gH$mir 11.00 Vo Xþnmar 

02.00 dmOon¶ªV

{X.20.08.2026 
gH$mir 11.00 
Vo Xþnmar 2.00 

dmOon¶ªV

15 ‘{hZo 7 d Ë¶mdarb 

2)
B. H«$. 18, A‘a {Zdmg, ~mUJ§Jm H«$m°g boZ. dmiHo$ída, ‘w§~B© ¶m 
B‘maVrMr g§aMZmË‘H$ XþéñVr H$aUo~m~V (‘§S>i {ZYr H$m‘ )

4,16,600/- 4166.00 9000.00 10 ‘{hZo 8 d Ë¶mdarb

3)
B. H«$. 27-~r, {gar amoS>, ‘w§~B© ¶m B‘maVrMr g§aMZmË‘H$ XþéñVr 
H$aUo~m~V ( ‘§S>i {ZYr H$m‘ )

3,03, 306/- 3033.00 7000.00 8 ‘{hZo 8 d Ë¶mdarb

4)
B. H«$. 47, ‘wgb‘mZ Mmi, dmiHo$ída, ‘w§~B© ¶oWrb B‘maVrMr 
g§aMZmË‘H$ XþéñVr H$aUo~m~V (Am‘Xma {ZYrMo H$m‘ )

3,81,729/- 3817.00 8000.00 10 ‘{hZo 8 d Ë¶mdarb

1) H$moè¶m {Z{dXm åhmS>m/‘w.‘.nm/ gm.~m§. {d^mJ/Ho$.gm§.~m.{d/ aoëdo/ ~rnrQ>r,. AWdm H$moUVohr gaH$mar qH$dm {Z‘gaH$mar {d^mJ ¶m§MoH$S>o ¶mo½¶ Ë¶m dJm©À¶m Zm|XUrH¥$V d nmÌ dJm©V Agboë¶m Zm|XUr à‘mUnÌmÀ¶m, n°Z H$mS>© d nydu 
Aem àH$maMr H$m‘o Ho$bobo nwdm©Zw^dmMo à‘mUnÌ gmXa Ho$ë¶mZ§VaM {‘iy eH$Vrb.

2) H$moè¶m {Z{dXmÀ¶m àVr H$m¶©H$mar A{^¶§Vm / S>r- 3 {d^mJ, ‘w§. B Xþ. d nw. ‘§S>i, 89 - 95, aOZr ‘hb, VmS>Xod amoS>, ‘w§~B© - 34, ¶m§MoH$Sy>Z H«$. 7 ‘Ü¶o {dhrV Ho$boë¶m {XZm§H$ d doioà‘mUo {Z{dXmMr {dH«$s Ho$br OmB©b d {gb~§X 
{Z{dXm ¶mM H$m¶m©b¶mV aH$mZm H«$. 8 à‘mUo pñdH¥$V Ho$br OmB©b. VgoM pñdH¥$Vr Ho$boë¶m ‘moha~§X {Z{dXm eŠ¶ Pmë¶mg aH$mZm H«$. 8 ‘Yrb eodQ>À¶m {Xder eŠ¶ Pmë¶mg H$m¶©H$mar A{^¶§Vm / S>r- 3 {d^mJ, ‘w§. B. Xþ. d nw. 
‘§S>i, ¶m§À¶m H$m¶m©b¶mV gm¶§H$mir 3.00 dmOVm CKS>ë¶m OmVrb.

3) g{dñVa {Z{dXm gwMZo‘Ü¶o Z‘wX Ho$ë¶mà‘mUo {Z{dXm gmXa H$amd¶mÀ¶m H$m¶©nÜXVrZwgma bImoQ>m ~§X {Z{dXm gmXa H$amì¶mV d Z‘wX Ho$boë¶m eVuZwgma. 
4) R>oHo$Xmam§Zr {Z{dXm ^aVm§Zm Vo Hw$R>ë¶mhr gaH$mar/ {Z‘gaH$mar g§ñWo‘Ü¶o H$mi¶m ¶mXrV Zm§d g‘m{dï> Zgë¶m~m~VMo ZmoQ>ar nwT>rb enWnÌ gmXa H$amdo. 
5) {Z{dXogmo~V OmoS>bobr gd© H$mJXnÌo Iar Agë¶m~m~VMo à{VkmnÌ é. 500/- À¶m ñQ>°n nonada ZmoQ>ar Ho$bobo gmXa H$amdo.
6) Bgmam a¸$‘ ’$º$ amï´>r¶H¥$V / eoS>¶wb ~±Ho$À¶m 1 dfm©À¶m Aën ‘wXVrMr AZm‘V amer ‘w»¶ boIm{YH$mar, ‘w.B. Xþ. d.ny.‘§S>i ¶m§À¶m Zmdmda Úmdr.
7) 10% nojm A{YH$ H$‘r XamÀ¶m {Z{dXm àmá Pmë¶mg gXa H$m‘mÀ¶m {Z{dXm nwÝhm XmoZ doi ‘mJ{dÊ¶mV ¶mì¶mV (Recall) d {Vgè¶m doiog Oa {Z{dXm 10% nojm A{YH$ H$‘r XamMr àmá Pmë¶mg g§~§{YV R>oHo$Xmamg ^amdr bmJUmar 

Perfrormance Deposit hr H$m‘mÀ¶m A§{V‘ Xo¶H$mZ§Va XmoZ dfm©Z§Va naV H$aÊ¶mV ¶mdr.
8) Oa {Z{dXoMm XoH$ma {Z{dXmYrZ H$m‘mÀ¶m {H$‘Vrnojm H$‘r XamMm Agob Va Ë¶m~m~V gmd©O{ZH$ ~m§YH$m‘ {d^mJmMo emgZ {ZU©¶ {XZm§H$ 26/11/2018 Zwgma AWdm DTP ‘Ü¶o Z‘wX Ho$ë¶mZwgma JUZm H$éZ YZmH$f© (Demand 

Draft) A{Varº$ gwajm a¸$‘ åhUyZ gmXa H$amdm.
9) g¶wº$ ~mobrXmamMr ~mobr pñdH$mabr OmUma Zmhr.
10) Oa {Z{dXoMm XoH$ma {Z{dXmYrZ H$m‘mÀ¶m qH$‘Vrnojm H$‘r Xam§Mm Agob Va àW‘ Ý¶wZV‘ XoH$ma gmXa H$aUmè¶m§Zr A{Varº$ gwajm AZm‘V a¸$‘ 8 {XdgmÀ¶m AmV ^abr Zmhr Va ìXrVr¶ Ý¶wZV‘ XoH$mamÀ¶m {Z{dXmH$mamg boIr {dMmaUm 

H$éZ Ë¶m§Zr àW‘ Ý¶wZV‘ nojm H$‘r XamZo H$m‘ H$aÊ¶mg V¶ma Agob Va Ë¶mMr {Z{dXm ‘§Owa Ho$br OmB©b. A{Varº$ gwajm AZm‘V ~m~V g{dñVa gwMZm nhmdr.
11) ¶m H$m‘mgmR>r AemM àH$maÀ¶m B‘maV ~m§YH$m‘mMm / dmñVw ~m§YH$m‘mMm {H$‘mZ 5 dfm©Mm AZw^d Agbobm A{^¶§Vm (grìhrb B§Or{Z¶a) Am{U BVa Amdí¶H$ XoIaoI A{YH$mar R>oHo$XmamH$S>o AgUo Amdí¶H$ Amho. 
12) Cn R>oHo$XmamMm AZw^d Am{U Ë¶m§À¶mH$S>rb gmYZo / gmYZ g§nÎmr {dMmamV KoVbr OmUma Zmhr.
13) EH$ qH$dm gd© {Z{dXm H$moUË¶mhr H$maUm{edm¶ ’o$Q>miÊ¶m§Mo A{YH$ma gj‘ A{YH$mè¶m§H$S>o R>odÊ¶m§V ¶oV Amho.
14) Or.Eg.Q>r. A§VJ©V Zm|XUr à‘mUnÌ A{Zdm¶© Amho. ‘hmamï´> emgZ dñVw d godm H$m¶Xm 2017 AÝd¶o AàË¶j H$a Ogo d°Q>, {dH«$sH$a BË¶m{XÀ¶m EodOr dñVw d godm H$a Agm ~Xb Pmbobm Amho. Ë¶m‘wio Ago AàË¶j H$a {Z{dXm 

‘Ü¶o godm dñVw H$a åhUyZ g§~moYÊ¶mV ¶oB©b, dñVw d godm H$a Zm|XUr Amdí¶H$ amhrb VgoM dñVw d godm H$a Xo¶H$m‘YwZ àM{bV XamZo H$mnÊ¶mV ¶oB©b.

ghr/-
H$m¶©H$mar A{^¶§Vm,

S>r-3/ ‘w§.B.Xþ.d nw. ‘§S>i.


		2026-08-07T16:47:00+0530
	KHYATI NISHIL SHAH




